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• Background
• 2018 & 2019 Pricing Strategies
• Future Pricing Strategies
• Next Steps

HEALTH CARE
AFFORDABILITY

Transform health care 
purchasing and delivery 
to achieve affordability
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2018 & 2019 Pharmacy Pricing Strategies

2018
• California Pharmaceutical 

Collaborative
• Academic Detailing
• Reference Pricing
• Value-Based Contracting
• Additional Numerical Tiers

2019
• Institute for Clinical and 

Economic Review (ICER)
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ICER Approach to Value Purchasing Specialty 
Drugs

Comparative clinical 
assessment:

Does the new drug 
offer better safety 

and/or efficacy than 
other options?

Yes

Does the drug’s price 
represent a 

reasonable value, 
based on 

comparative clinical 
and  cost 

effectiveness 
criteria?

No

Reference pricing:
Purchaser limits 

payment for new 
drug to the price 
charged by the 

cheapest, clinically 
equivalent option

No

Managed utilization: 
Purchasers exclude 

drug from formulary 
or include only 

subject to strict prior 
authorization and 

step therapy

Yes

Value-based pricing 
ensures value-based 

patient access: 

Payers include drug 
in formulary. Prior 
authorization and 
step therapy are 
limited to clinical 
(not economic) 

criteria.  Purchasers 
and producers 

promote appropriate 
adoption and 

adherence.  Multi-
year price and access 

guarantees

4
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2020 Strategy & Seeking Solutions

Carve-Out 
Select

PBM Tasks

DESI Drugs*
Group Purchasing
Medical Pharmacy

Supply Chain Transparency
High Priced Cures

…..

Seeking
Solutions to Challenges

*Drug Efficacy Study Implementation (DESI)

2020
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Benefits of 2018 Pricing Strategies

Unified Purchase for State Agencies

Educate Prescribers on Costs

Simplify Formulary Management

Financial Remuneration for Ineffective Outcomes

Numerical Tiers for System Efficiencies
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2018 Strategies

Continue Seeking 
Solutions

Request Board Approval

Member Engagement & 
Communication

Periodic Updates on 
2019 & 2020 Strategies
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